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Professional Summary
· Having 11 years of experience in IT Projects (Russian Translation, data digitization, scanning and Technical consultancy with Ministry of Defense, India) and 6 years of Non – IT experience (Sales and marketing).
· Experience in Handling Government Projects, Liasoning, Customer Dealing and Tendering.
· Consultation to Government Organizations for Data Digitization, Software and Other IT related procurements. 
Academic Qualification
· M.Tech from Kharkov Polytechnic University, Kharkov, Ukraine, 1998.

· BE (Electro Mechanical) from Kharkov Polytechnic University, Kharkov, Ukraine, 1996.

Professional Experience

· Translation Technical & Interpretation for one the largest firm from Moscow Russian “LMZ TRANSMASH” INNORAIL EXPO, LUCKNOW 2016 handling Delegation of 6 Russian Personal.

· Translation Technical & Interpretation for one the largest firm from Padampat Engineers, Kanpur handling Telephonic Interpretation with Russian Company and Translation of Certificates GOST, OST and Tender documents 2015.
· Working as Proprietor and managing the projects for Central Railway, Bhusawal, DIET, UNICEF, Mahindra & Mahindra FES, Kanpur Nagar Nigam in digitization, data conversion and Russian technical consultancy services.

· Translation work, scanning and conversion from PDF to word format from English to Russian Language for Belaruss Project Bharat Heavy Electricals Limited, Trichy. From 2012 – 2014 - 600000 Words).

· Worked as Proprietor and Technical Consultant for T-90 project in Bharat Electronics Limited, Chennai from December 2006 to 2008.

· Worked as Proprietor and Technical Consultant for AK-630M project at Gun and Shell Factory, Kolkata from June 2005 to August 2008. 

· Worked as Sr. Russian Language Expert (technical) for T-90 Project in Field Gun Factory, Kanpur and Ordnance Factory, Kanpur from February 2003 to May 2005.

· Worked as Sales Manager in an Indian Company for Compaq products from January 2001 to January 2003.
· Worked as Sales Manager in an Indo - Russian Company for Room Heating products from March 1999 to January 2001.

Other Skills

Language skills:
English, Russian and Hindi (all 3 languages at fluent level).
Software packages:
MS Office, Photoshop, CorelDraw and AutoCad.
Operating Systems
: Windows 2003/2007, XP and Vista.

Professional Experience 
Client:
Doverya
Role: 

Proprietor 
Duration: 
June 2004 to till date.
Doverya an energetic collective of individuals passionate about providing effective digitisation of drawings, scanning, data conversion and document management solutions to businesses
Responsibilities:

· Participating in Government tenders, tendering, meeting clients for details of project, organizing necessary man power and setting up infra structure for projects.
· Day to day handling of progress of projects, managing finances, Daily reports to clients regarding project progress and solutions to problems for ease the progress.
· Provided high level of customer service to end users, business units and groups.
· Schedule and attend meetings alternate days with onsite team.

Client:
Bharat Heavy Electrical Limited, Trichy.

Role: 

Proprietor and Project Head

Duration: 
December 2012 to 2014

Doverya provided complete solution for language translation with technical consultancy end to end solution by understanding need and requirement of clients.
Responsibilities:

· Responsible for Budgeting and providing skilled staff for completion of project in time.

· Responsible for infra structure set up and consumables for quality job.
· Responsible for safe delivery and dis patch of documents of project.
· Assessing and executing needs of clients so as to make their job tension free.
· Weekly review of job executed, quality and delivery reports to client.
· Providing solution onsite (client) for problems related to projects.
· Providing IT solutions for staff and client for quality job.
· Handling finances such as Billing, salaries and project expenses.
Client:
Central Railway, Bhusawal, Maharashtra.

Role: 

Proprietor and Project Head

Duration: 
January 2007 to February 2008

Doverya provided complete solution for drawing digitisation, Training of railway staff with technical consultancy end to end solution by understanding need and requirement of clients.
Responsibilities:

· Responsible for Budgeting and providing skilled staff for completion of project in time.

· Responsible for infra structure set up and consumables for quality job.
· Responsible for safe delivery and dispatch of documents of project.
· Assessing and executing needs of clients so as to make their job tension free.
· Weekly review of job executed, quality and delivery reports to client.
· Providing solution onsite (client) for problems related to projects.

· Training of staff on required software.
· Providing IT solutions for staff and client for quality job.
· Handling finances such as Billing, salaries and project expenses.
Client:
Gun & Shell Factory, Kolkata.

Role: 

Proprietor and Project Head

Duration: 
June 2005 to August 2008

Doverya provided complete solution for language translation (Russian – English) with technical consultancy end to end solution by understanding need and requirement of clients.
Responsibilities:

· Responsible for Budgeting and providing skilled staff for completion of project in time.

· Responsible for infra structure set up and consumables for quality job.
· Direct reporting to General Manager (GSF) and Project Head (GSF). 
· Interpretation between Indian and Russian clients.
· Assessing and executing needs of clients so as to make their job tension free.
· Weekly review of job executed, quality and delivery reports to client.
· Providing solution onsite (client) for problems related to projects.
· Providing IT solutions for staff and client for quality job.
· Handling finances such as Billing, salaries and project expenses.
Client:
Field Gun Factory and Ordnance Factory, Kanpur.

Role: 

Senior Language Consultant 

Duration: 
June 2003 to August 2005
Worked as Senior Language Consultant for translation (Russian – English) Interpretation and Technical Consultancy.
Responsibilities:

· Responsible for infra structure set up and consumables for quality job.
· Direct reporting to General Manager (FGK & OFC) and Joint General Manager (FGK & OFC). 

· Interpretation between Indian and Russian clients.
· Assessing and executing needs of clients so as to make their job tension free.
· Weekly review of job executed, quality and delivery reports to client.
· Providing solution onsite (client) for problems related to projects.
· Providing IT solutions for staff and client for quality job.
· Handling finances such as Billing, salaries and project expenses.
Client:
Bhukania Computronics, Kanpur.

Role: 

Sales Manager

Duration: 
January 2001 to January 2003

The company was involved in branded IT products Compaq, HP, Epson, TVS and Canon retails, whole sale and Government Supplies. 
Responsibilities:

· Responsible for handling marketing staff to increase sales.
· Responsible for target sales to Government Departments.
· Intensive participation in Government tenders and execution of orders. 

· Understanding client needs and offering solutions (Hardware and software).
· Weekly meeting on sales and marketing with staff for achieving targets.
· Maintaining good reputation with sub ordinates for healthy atmosphere.
· Providing solution onsite (client) for problems related to projects.
· Participating in shows, company meets to have new product launch details.
· Direct reporting to Company Head.
